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IS NOW THE RIGHT TIME TO SELL A HOME?

Selling Starts With a Clear Plan

Selling a home is one of the biggest financial
decisions you may make. Before putting your
home on the market, take time to understand
your goals, your timeline and what you may
receive after selling costs.

People sell for many reasons. Some need more
space, while others are downsizing, relocating,
retiring or handling a major life change. A clear
plan can help you avoid rushed decisions and
reduce stress.

Before you decide to sell, ask yourself:

e Why do | want to sell?

Where will | live next?

How soon do | need to move?

How much equity do | have?

What will it cost to sell?

Common Reasons People Sell
v/ Need more space

v/ Downsizing

v/ Job relocation

v/ Retirement

v/ Divorce

v/ Financial changes

v/ Inherited property

v/ Investment decision
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Key Takeaway
A successful home sale begins with a clear reason,
realistic expectations and a plan for what comes next.

Smart Selling Tip

Do not sell only because of market headlines. Sell when
the timing supports your personal, financial, and
housing goals.

Knowing where you will go next is just as important

as knowing why you want to sell.

Myth vs. Fact
Myth: | should wait until | find my next home before |
start planning to sell.
Fact: Many successful sellers begin planning weeks or
months before listing their home.

Today's Action

o Write down why you want to sell.

o Decide your ideal moving timeline.

o Estimate how much equity you have.
o Decide where you may live next.

MARKET TRENDS
MORTGAGE RATES

6.25%

WOME PRICE GROWTH (Y0Y)

MARKET QUTLOOK BUYER INSIGHT
= 68%

o
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UNDERSTANDING TODAY’S HOUSING MARKET

Market Conditions Affect Every Home Sale
Key Takeaway
Understanding your local market helps you set realistic

The housing market changes over time. Interest : L
expectations for price, timing and buyer demand.

rates, buyer demand, available homes and the
local economy can affect how quickly your home

sells and what buyers may offer. Smart Selling Tip
Do not judge your home’s value by what a neighbor
Every neighborhood is different. Homes in the sold for several years ago. Buyers compare your home
. . . with today’s market.
same city may sell at different prices because of
condition, location, upgrades and competition.

The market does not care what you need to receive.
It responds to price, condition and competition.

What Can Affect Your Home Sale?

v/ Mortgage interest rates Myth vs. Fact
Myth: Every home sells quickly when the market is
v/ Buyer demand I,
Fact: Well-priced and well-prepared homes usually sell

. faster than overpriced or poorly presented homes.
v/ Number of competing homes

v/ Recent comparable sales Today's Action

o Review recent neighborhood sales.
v/ Home condition 0 Look at competing homes for sale.

o Write down your home’s strongest features.
v/ School district 0 Ask for a professional market analysis.

v/ Neighborhood location

v/ Seasonal trends
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UNDERSTANDING YOUR HOME’S VALUE

Your Home Is Worth What Today’s Market
Key Takeaway
Supports Understanding your home’s current market value is the
first step toward choosing a successful selling strategy.
Online estimates can provide a starting

point, but they do not tell the full story. Smart Selling Tip

Buyers compare homes, not memories. Personal

Your home’s value depends on location, size, attachment does not always increase market value.

condition, upgrades, recent sales and .
-‘- - ‘A . .

current buyer demand.

Online estimates cannot see your kitchen, roof,
repairs or neighborhood location.

A professional market analysis can help you
understand how your home compares with

similar properties.
Myth vs. Fact

Myth: Online home-value estimates are always accurate.
Fact: Automated estimates cannot fully account for

What Determines Your Home’s Value? condition, upgrades or unique features.

v/ Location

Today's Action

o Review recent comparable sales.

o List your home’s improvements.

o o Identify your strongest features.

vV Age and condition o Request a professional value review.

v/ Size and floor plan

v/ Improvements and upgrades
v/ Comparable sales

v/ Buyer demand

v/ School district

v/ Curb appeal
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PRICING YOUR HOME TO ATTRACT BUYERS

The Right Price Creates More Interest
Setting the right asking price is one of the
most important selling decisions you will
make.

Pricing too high may reduce showings.
Pricing too low may leave money on the
table.

The goal is not simply to choose the highest
price. The goal is to attract qualified buyers
and create serious interest.

Common Pricing Mistakes

v/ Pricing based on emotion

v/ Ignoring recent comparable sales

v/ Pricing high to leave room to negotiate
v/ Relying only on online estimates

v/ Chasing the market with price reductions

v/ Comparing only with active listings
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Key Takeaway
A thoughtful pricing strategy helps attract buyers and
gives your home the best opportunity to sell.

Smart Selling Tip
The first few weeks often bring the most buyer
attention. Pricing correctly from the start matters.

A price reduction later may not create the same
excitement as the correct price on the first day.

Myth vs. Fact
Myth: If my home does not sell, | can always lower the
price later.
Fact: Homes often receive their strongest attention
while the listing is new.

Today's Action

0 Review recent comparable sales.

o Compare competing listings.

o Discuss a pricing range.

o Choose a launch price before listing.
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PREPARING YOUR HOME FOR SALE

First Impressions Matter Key Takeaway

Preparing your home helps buyers see its value instead
Buyers notice how a home looks, feels and of being distracted by small problems.

smells before they focus on details.

Smart Selling Tip

You may not need a major remodel. Cleaning, Asksomepne who does not live {n the.home to walk
through it. Fresh eyes often notice things you no longer

decluttering, small repairs and better S
lighting can make a meaningful difference.

Prepare your home so buyers focus on its Spend money first on improvements buyers will

strengths instead of its problems notice—not expensive projects with little visible
value.

Myth vs. Fact
Areas to Focus On Myth: Buyers will overlook small problems because they
can fix them later.

Fact: Several small problems may cause buyers to worry

Deep clean every room
\/ P y that larger repairs have also been ignored.

v/ Complete small repairs Today's Action
o Walk through the home like a buyer.

0 Make a repair list.
0 Schedule deep cleaning.
o Begin removing clutter.

v/ Touch up paint
v/ Remove clutter
v/ Organize storage areas

v/ Improve curb appeal

-

v/ Replace burned-out bulbs

EEEESSSs,

v/ Remove odors
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HOME SELLER READINESS CHECKLIST

Before You Put the For Sale Sign in the Yard

Planning

o Decide why you are selling.
o Choose your timeline.

0 Estimate your equity.

o Plan where you will live next.

Preparing Your Home

o Complete small repairs.
o Deep clean the home.

o Improve curb appeal.

o Declutter and organize.

Pricing and Marketing

0 Review comparable sales.

o Choose a pricing strategy.

o Prepare professional photos.
o Plan showings and marketing.

After Accepting an Offer

o Prepare for inspections.

0 Review repair requests.

o Prepare for the appraisal.

o Confirm the closing timeline.

Before Closing

o Schedule your move.

o Transfer utilities.

0 Gather keys and remotes.

0 Keep copies of closing documents.
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Key Takeaway
A successful home sale is built from many small
decisions made in the right order.

Smart Selling Tip
Keep contracts, disclosures, receipts and closing
paperwork in one folder.

Do not try to complete everything in one day. Finish
a few items each week.

Myth vs. Fact
Myth: Once | accept an offer, the difficult part is over.
Fact: Inspection, appraisal, repairs and closing still
require attention and communication.

Today's Action

o Print this checklist.

o Check off each step as you complete it.

o Keep all your home-selling papers together.
o Celebrate each milestone.

N
\\
\ \

- - \-

Is Now the Right Time to Sella Home?



READY TO TAKE THE NEXT STEP?

Your Home-Selling Journey Starts With a Plan

Selling your home can affect your finances, your next home

and your long-term goals.

You do not have to make every decision alone. A professional

review can help you understand your home’s value,

estimated selling costs, possible net proceeds and the best

order for your next steps.
Free Utah Home-Seller Resources

Selling Guides

v/ Home Selling Consumer Guide
v/ Seller Checklist

v/ Seller Net Sheet

v/ Pricing Your Home

Special Situations

e / FSBO Resources
e / Divorce & Mortgage Guide
e / Probate & Inherited Home Guide

Planning Your Next Move
¢ / Homebuying Resources

About the Author
Tres Miller
The Magic Mortgage Lender

For more than 30 years, I've helped Utah families make
informed mortgage, homeownership, and home-selling
decisions through education, planning, and personalized
guidance.

Let's Build Your Selling Plan

Tres Miller
The Magic Mortgage Lender
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NMLS #217768
435-229-9797
UtahHomeownershipAuthority.com
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Key Takeaway
Good selling decisions begin with good information and
a clear plan.

Smart Selling Tip
Review both your selling plan and your next housing
plan before listing your home.

The sale price matters—but your estimated net

proceeds tell you what you may actually have
available afterward.

Myth vs. Fact
Myth: The highest offer is always the best offer.
Fact: Financing, contingencies, closing dates and the
buyer’s ability to close can make a lower offer stronger.

Ready for the Next Step?

o Schedule a Home-Selling Planning Conversation
0 Request a Professional Home-Value Review

o Complete a Seller Net Sheet

o Explore More Free Utah Home-Seller Resources
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